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elcome to the GR Top 
20 Reinsurance Brokers 
2015 report.

Here we compile our 
shortlist of the world’s top 
reinsurance brokers. Some, such 
as Aon Benfi eld, Guy Carpenter 
and Willis Re, would always make 
the fi nal list because of their 
sheer size and importance in the 
market.

Others might be not quite as 
large, such as Lockton and 

Cooper Gay, but have still earned a 
place on the list through their 
still-impressive size and reputation.

But this list is not all about size. 
GR has also included some smaller 
reinsurance brokers on the basis 
that they occupy an interesting 
niche or have the potential for 
rapid expansion. 

We hope you enjoy this report, 
and that you have a productive and 
rewarding Monte Carlo 
Rendez-Vous.

In association with: 

W
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or the first time in 
human history, more 
people live in cities 
than in rural areas. 
Floods, storms, 
earthquakes and other 
natural hazards 

threaten many of these metropolitan 
areas. And, as people continue to move 
to the cities and businesses invest locally, 
more lives and assets concentrate in 
disaster-prone areas.

What happens when insurance 
penetration levels don’t keep up with 
such development?

Underinsurance is often considered to 
be a problem unique to developing 
countries, with the media reporting widely 
on the physical and economic devastation 
wreaked for instance by the Nepal quake 
in April or Typhoon Haiyan in the 
Philippines in late 2013, one of the 
strongest tropical cyclones ever recorded, 
for example.

But such thinking is misleading and 
ignores the fact that protection gaps exist 
in many developed markets. Protection 
gaps occur when total economic losses 
exceed insured losses.

This becomes very clear when 
considering the global natural catastrophe 
protection gap, as the US and China are 
the greatest contributors.

“While insurance is widely available in 
the developed markets, the protection 
gap is huge,”

according to Swiss Re property & 

specialty reinsurance head Edouard 
Schmid. “This is due to both the size of 
these economies and the low penetration 
of coverage against infrequent, low 
probability losses.”

If disaster strikes where a protection 
gap exists, i.e. when insurance doesn’t 
cover the cost following a natural disaster, 
then it falls on the government and the 
tax payer, the very people who can least 
afford it, to cover the majority of 
uninsured losses as they try to pick up 
the pieces of their homes and 
businesses. This is commonly addressed 
by countries via debt issues, tax 
increases and the reallocation of funds 
from other budget items or public 
welfare.

International aid also plays a role in 
covering the financial gap.

Remember, for instance, the 2009 
L’Aquila earthquake that killed more 300 
people in Italy.

Despite being the fourth largest 
country in Europe in terms of economic 
output and population, and having a high 
exposure to seismic risk and a large 
historic building stock, Italy’s residential 
earthquake penetration levels are among 
the lowest of the industrialised countries. 
Between 1944-2012 the government 
spent an average of €3.7bn annually on 
disaster response programs. While 
insurance uptake appears to have 
increased slightly following the Emilia 
earthquakes in 2012, the surplus of the 
national lottery funded the reconstruction 

Defining the underinsurance problem and how to solve it

Working Together  
to Close the Gap
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EDOUARD SCHMID
SWISS RE PROPERTY & SPECIALTY 
REINSURANCE HEAD
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drive after the L’Aquila quake.
The US is another country where the 

underinsurance of property is a growing 
concern and earthquakes are a major 
risk. While some regions have high levels 
of insurance penetration, uninsured 
modelled losses from quakes alone 
currently total €20bn annually. Only 
about 10% of California homeowners 
have earthquake insurance despite the 
fact that 80% live in earthquake zone. 
Nationally, only 7% carry earthquake 
insurance – down from 10% in

2013. And California is not the only 
earthquake prone state.

A recent report released by Swiss Re 
highlights the importance of considering 
where protection gaps may exist in order 
to alleviate excessive and unexpected 
future losses to the economy. The report 
considered the losses, which would result 
if the 1811/1812 New Madrid earthquake 
sequence recurred today. For the cities of 
St. Louis, Memphis, Nashville,

Little Rock and Indianapolis, insured 
losses alone would be €150bn, far in 
excess of any previous disaster.

Another example is when Hurricane 
Katrina made landfall on August 29, 
2005, leading to devastating floods in 
New Orleans. The storm brought to light 
how unprepared highly advanced 
economies can be for a natural disaster, 
from start to finish. Levee systems

catastrophically failed in a spectacular 
manner, more than 50 breaches in the 
New Orleans metropolitan area. Many 
failed below their design limits.

But let’s go back to the emerging 
markets, where most of the damage from 
natural disasters is uninsured. This 
situation doesn’t improve the global 
picture. The costs from natural 
catastrophes represent a growing burden 
for government and societies in 
developing countries, while the level of 
underinsurance also here is growing. This 
can have potentially severe 
consequences, as governments have to 
act as insurers of last resort and absorb 
large portions of the losses, increasing 
the financial burden on public finances 
and compromising longer-term fiscal 
balances.

Strengthening the resilience of these 
communities is therefore becoming a 
matter of urgency, since economic 
development, population growth, 
urbanisation, and a changing climate are

increasing the economic cost of these 
natural catastrophes. When a disaster 
strikes, the dense population and asset 
concentration leads to greater losses, 
which can severely impact not only a 
country’s economy, but the people who 
live there.

“In the developing countries the most 
significant part of the economic losses 
will be borne by the public sector and 

these can represent a large portion of 
GDP,” said Schmid. “The industry and 
public sector need to work together to 
close the protection gap and increase the 
resilience of these economies.”

Strengthening the resilience against 
natural catastrophes is key. The huge 
protection gaps can only be closed by 
industry-wide cooperation, by mobilising 
society at large as well as working with 
the public sector. Cooperation can take 
place for instance in public/private 
partnerships, but also alternative capital 
and traditional reinsurance need to start 
working together, since capital markets 
are an efficient source to transform peak 
risks and can help to make insurance 
more affordable. The MultiCat programme 
in Mexico, which combines risk 
mitigation, risk modeling, and traditional 
and parametric insurance to allow the 

government
to financially prepare for disasters, or the 
Caribbean Catastrophe Risk Insurance 
Facility (CCRIF), are good examples here.

It is mainly the uninsured losses that 
drive the subsequent macroeconomic 
cost, whereas sufficiently insured events 
are inconsequential in terms of foregone 
output. Insurance helps to lessen the 
negative impacts from natural disasters. 
This was also confirmed by a 2012 study

of the Bank for International 
Settlements in Basel: major natural 
catastrophes have large and significant 
negative effects on economic activity, 
both on impact and over the longer run.

Reinsurance — such as that provided 
by Swiss Re, where the reinsurer agrees 
to indemnify the primary insurer for some 
or all of the financial consequences of 
certain loss exposures — allows the 
impact of disasters to be spread across 
the global financial system rather than

falling on a lone insurer or handful of 
institutions.

In order to start finding a solution to 
the huge global protection gap, it is 
important to ask why such a high level of 
underinsurance exists. Low risk 
awareness is a common root cause, 
causing not only underinsurance but also 
low levels of investment in the prevention 
or mitigation of risks. Other causes 
include a lack of knowledge about 
insurance products and their availability, 
cost saving considerations and consumer 
trust of insurance providers, the

latter being a key factor in the (non-)
buying decision.

“The insurance industry needs to work 
towards providing simpler products, to 
better explain the value of the coverage 
and increase consumer trust in their 
products,” said Schmid.

Natural disasters, along with other 
shocks such as human pandemics and 
acts of terrorism, are likely to materialise 
in urban locations and affect millions of 
residents in the emerging as well as the 
developed world. Strengthening the 
resilience of the world’s cities while 
making insurance more accessible is an 
urgent priority. ■ 

‘The industry and public 
sector need to work 
together to close the 
protection gap and 
increase the resilience 
of these economies’
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REBROKER TIMELINE

[ TIMELINE ]

GR has distilled 
some of the key 
events for each 
reinsurance broker in 
our top twenty, 
relying on both the 
previous financial 
and calendar years.

We have selected 
a few highlights. to 
read more, turn to 
the relevant pages.

UIB consolidated its 
Japanese focus by signing a 

partnership deal with Sumitomo 
Corporation-owned Bluewell 
Insurance Brokers (BIB). The 

agreement sees the two brokers 
unite to place inward and outward 

reinsurance business in Japan.

JLT Towers Re announced 
a rebrand to JLT Re following 

10 months as JLT Towers Re. JLT 
Towers Re was launched in 

November 2013 after the JLT Group 
bought Towers Watson’s 

reinsurance broking 
operations.

On New Year’s Day, 
Beach & Associates bought 

Brown & Brown’s reinsurance 
broking arm Axiom Re to 

expand its north American 
operations.

April 2014 September 2014

January 2015

p45 p41

p37p39

p33

Cooper Gay Swett & 
Crawford opened its first 

MENA operation, Cooper Gay 
(Dubai). The firm is based in the 

Dubai International Financial  
Centre (DIFC).

Aon Benfield made 
further inroads onto the 

Greek and Cypriot markets 
by buying Athens-based 
reinsurance broker Safe 

Brokers.

May 2014

November 2014 

◆◆

◆ ◆
◆
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TigerRisk became the 
first reinsurance broker to 

sign up to Xchanging’s 
Globalremarket reinsurance 

placing platform.

RFIB, which had long 
been mainly owned by 

management and staff, 
announced it was selling a 
majority stake to a private 
investment house, Calera 

Capital.

Guy Carpenter completes 
its first China cat bond, 

Panda Re, saying it was the 
first time that China Re had used 
the catastrophe bond market to 
manage its natural peril risks.

March 2015 May 2015 July 2015

p42 p43 p34

p35

Willis Re launch what 
it claimed was the first 

cyber risk modelling 
tool, Prism Re.

February 2015

p40

Hyperion 
complete its acquisition 

of RK Harrison to create the 
world’s biggest independent 

broker. Hyperion chief executive 
David Howden continued in his 

role, while RK Harrison chairman 
Dominic Collins became 

Hyperion executive 
chairman.

April 2015

p38

Chedid Re was first 
broker originating in the 
MENA region to become a 

Lloyd’s registered broker. This 
was achieved despite that fact 
that Chedid Re did not have a 
London presence at the time

June 2015 

◆

◆ ◆

◆
◆ ◆
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45%
27%27%27%27%

Insurance coverage 
in H1 of 2015

10-YEAR AVERAGE 
FOR INSURANCE 

COVERAGE

INSURANCE 
COVERAGE

SWISS RE SAID THAT TOTAL ECONOMIC LOSSES WERE 
$37BN IN THE PERIOD, MEANING ONLY 45% WERE 
COVERED BY INSURANCE. HOWEVER, THAT IS HIGHER 
THAN THE 10-YEAR AVERAGE OF 27%

[ FACT FILE ]

The biggest loss so far 
this year, which was 
caused by a storm in 
the northeast of the US 
in February

10-YEAR AVERAGE 
FOR ECONOMIC 
LOSSES FROM 
NATURAL AND 
MAN-MADE 
DISASTERS

$107
billion

Global insured losses from 
disasters in the fi rst half of 
2015, according to a sigma 
report by Swiss Re

SWISS RE ALSO FOUND 
THAT 18,000 HUMAN 

DEATHS WERE CAUSED BY 
NATURAL CATASTROPHES 

AND MAN-MADE DISASTERS, 
UP FROM 4,800 FOR H1 

2014. THE HIGHER 2015 
FIGURE IS MAINLY DUE 

TO AN EARTHQUAKE IN NEPAL 
AND A HEATWAVE IN INDIA 

AND PAKISTAN

THE COST OF natural catastrophes is a hot 
topic for the (re)insurance world at any 
time, but particularly at the Monte Carlo 
Rendez-Vous.

In particular the ‘nat cat gap’ is often 
mulled over. How to provide insurance to 
people that would otherwise not buy the 
product is an increasing focus for the
(re)insurance world. 

$16.5bn

$1.8bn
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n March 2014, Aon Benfi eld 
appointed Alejandro Galizia as 
chief  executive of  its Latin 
American operations.

The following month, Aon 
Benfi eld hired Luis José Pardo from 
Rimac Seguros to become chief  
executive of  its Peru business. He 
reports into Galizia.

The next big management change 
happened in June, when Aon 
Benfi eld Turkey chief  executive 
Servet Gurkan retired and was 
replaced by Ferhan Ozay. Gurkan 
joined and founded Aon Benfi eld 
Turkey in 2002.

July 2014 saw Aon Benfi eld 
appoint Nick Ambriano as head of  
its US casualty facultative team.

Ambriano began his career at 
Greater New York Mutual Insurance 
Company in 1996.

He then joined Gerling America 
Insurance Company in 1997, before 
joining Aon in 1999, where he was 
appointed as a senior casualty 
production broker.  

In June 2015 Aon Benfi eld 
facultative chief  executive Paul 
Summers resigned from the 
company to join Guy Carpenter.

In July 2015 the reinsurance 
broker appointed Qin Lu as chief  
executive of  Aon Benfi eld Greater 
China and Aon Risk Solutions 
China. Lu joined the company from 
Swiss Re, where he had been its 
China president.

KEY EVENTS
In November 2014, Aon Benfi eld 
made further inroads onto the Greek 
and Cypriot markets by buying 
Athens-based reinsurance broker 
Safe Brokers.

Safe Brokers was an independent 
fi rm with facultative and treaty 
premium of  approximately €15m at 
the time of  the deal.

In the fi rst few days of  the new 
year of  2015, Aon Benfi eld reported 
that 2014 catastrophe losses had hit a 
fi ve-year low, confi rming the 
suspicions of  many.

A report undertaken by the 
reinsurance broker’s catastrophe 
modelling team, Impact Forecasting, 
found that 258 separate global 

natural disasters occurred in 2014, 
compared with a 10-year average of  
260 events.

The 2014 insured losses from 
natural catastrophes were $39bn, 
38% lower than the 10-year average 
of  $63bn, and the lowest annual 
insured loss total since 2009.

The two costliest insured loss 
events of  the year were both a result 
of  severe thunderstorms, in June 
(Europe, $3bn) and in May (United 
States, $2.9bn).

January 2015 saw the reinsurance 
broker launch a specialist Swiss 
branch by buying the entire portfolio 
of  in-force business at Sipex 
Insurance and Reinsurance Brokers.

July 2014 saw Aon Benfi eld 
publish its mid-year global 
catastrophe recap report, which 
showed that economic losses from 
global natural disasters during the 
six-month period ending on 30 June 
2014 were $54bn (2013: $95bn) 
– around 49% lower than the 10-year 
(2004–2013) average of  $106bn.

Insured losses for the period 
reached $22bn (2013: $27bn) – 
approximately 19% below the 10-year 
average of  $27bn – with around 55% 
of  insured losses occurring in the 
United States, 23% in Europe, and 
19% in Asia.

March 2015 saw Aon Benfi eld 
appoint Roger Smith as leader of  the 
fi rm’s London accident, health and 
life team.

Smith’s new role is based in 
London and he reports to Aon 
Benfi eld’s head of  UK & Ireland and 
specialties, Richard Dudley.

In July 2015 Aon Benfi eld posted 
its half-year results, which showed a 
1% drop in organic revenues for the 
second quarter. 

This brought the reinsurance 
broker into line with its peers, which 
had all seen a drop in top line.

As a result, Aon Benfi eld’s 
revenues for the second quarter fell 
to $330m.

The reinsurance broker said that 
unfavourable worldwide market 
conditions and a drop in capital 
markets deals offset strong new 
business growth in treaty and 
facultative placements. ■

AON BENFIELD
As the largest reinsurance broker 
in the world, Aon Benfi eld was 
always guaranteed a place in this 
list of GR’s top 20 reinsurance 
brokers. Placing $32bn of 
premium a year, employing 
around 66,000 people and 
operating in more than 120 
countries, this reinsurance 
colossus will continue to 
dominate broker rankings for the 
foreseeable future.

I
THE BOARD

ERIC ANDERSEN
chief executive, Aon Benfi eld (above)

MICHAEL O’HALLERAN
executive chairman, Aon Benfi eld

MIKE BUNGERT
chairman, Aon Benfi eld 

DOMINIC CHRISTIAN
executive chairman, Aon Benfi eld International

BRYON EHRHART
chief executive, Aon Benfi eld Americas and 
chairman, Aon Securities Inc.

ALAN GREGORY
co-chief executive, Aon Benfi eld Europe, Middle 
East and Africa

STEPHEN MILDENHALL
global chief executive, analytics for Aon

MICHAEL R MORAN
chief operating offi cer, Aon Benfi eld

ELIZABETH NIEDERKORN
global head of human resources, Aon Benfi eld

RICHARD POSGATE
co-chief executive, Aon Benfi eld Europe, Middle 
East and Africa

PAUL SCHULTZ
chief executive, Aon Securities

KELLY SMITH
president of Aon Benfi eld US

MALCOLM STEINGOLD
chief executive, Aon Benfi eld 
Asia-Pacifi c

MAGGIE WESTDALE
chief fi nancial offi cer, Aon Benfi eld

TOP 20 
REINSURANCE 
BROKERS 2015 

◆
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n March 2014, Guy Carpenter 
appointed former head of  Fac 
International Massimo Reina 
as chief  executive of  
continental Europe and 

MENA. April saw the company 
appoint Okan Utkueri as managing 
director and head of  the fi rm’s 
operations in Turkey. 

In the summer, Guy Carpenter 
appointed Boguslaw Skuza as 
chairman and managing director of  
central and eastern Europe.   

In June, the reinsurance broker 
hired Paul Summers as managing 
director and head of  international 
facultative reinsurance. Summers 
took on responsibility for leading 
Guy Carpenter’s EMEA, Asia-Pacifi c 
and Latin American regions, with 
specifi c focus on business 
development. He is based in London.  

July saw the reinsurance broker 
appoint Roelant de Haas as Benelux 
chief  executive. 

Moving forward to July 2015, it 
appointed Timothy Gardner as chief  
executive of  its US operations. 
Gardner became a member of  the 
Guy Carpenter board and is based in 
New York. The fi rm also hired Mark 
Talerico as managing director of  its 
Tampa offi ce in July. 

KEY EVENTS
Guy Carpenter launched a cyber-
privacy and network protection 
solution in October 2014. The 
software was provided by Lloyd’s 
managing agent Ridge and is 
designed to meet cyber challenges 
faced by small and medium-sized 
companies. The product is 
underwritten by Brit, AEGIS London 
and Novae as lead underwriters, as 
well as Barbican Insurance Group 
and ACE.  

In April, Guy Carpenter 
announced the launch of  a new 
practice – its public sector specialty 
practice. This global team is focused 
on the risk management needs of  
governmental agencies and entities.  

July 2015 saw Guy Carpenter 
complete its fi rst China cat bond, 
Panda Re. Sponsored by China Re, 
Guy Carpenter said this was the fi rst 
time that China Re had used the 

catastrophe bond market to manage 
its natural peril risks. Panda Re is 
also the fi rst cat bond benefi ting a 
Chinese insurer or reinsurer, and is 
the fi rst time cat bond investors can 
access Chinese perils. 

In a commentary on the 1 July 
renewals, Guy Carpenter said higher 
reinsurance demand has helped 
offset continued rate drops. It said 
that price declines have continued to 
moderate, predominantly on 
programmes covering US wind. 

But it noted that overall pricing 
was down across all geographies and 
lines of  business. Guy Carpenter 
said that additional limit had been 
placed over the past few months, 
helping to moderate price declines. 

Increased demand for reinsurance 
and expansion of  tailored coverage 
persisted through the July renewal 
period from previous seasons. 

July saw Guy Carpenter EMEA 
chief  executive Nick Frankland 
claim the effect of  alternative capital 
fl ooding into the reinsurance sector 
will force the industry to reset. 

Speaking at a press conference 
about renewals, Frankland said: “I 
think the business generally will 
need a reset. 

“It needs to work to a lower cost 
of  capital model, which will see a 
period of  increased creativity 
around the use of  additional and 
alternative capital instruments, as 
well as enhanced return periods. 

“I really do feel we are poised on 
the brink of  a really fundamental 
change in this industry, and I think 
the next 12 months are likely to 
confi rm that.” 

Nevertheless, he said the sector as 
a whole remained healthy. 

“Everyone is still publishing 
profi t, whether they are insurers or 
reinsurers,” he said. 

As the (re)insurance world began 
posting half-year results, Guy 
Carpenter saw revenues fall by 2% in 
Q2 2015 to $275m, down from $295m 
in the second quarter of  2014. 

Parent fi rm Marsh & McLennan 
Companies’ consolidated revenue in 
the second quarter of  2015 was 
$3.2bn, down from $3.3bn in the 
second quarter of  2014. ■

GUY CARPENTER 
Guy Carpenter, the reinsurance 
arm of Marsh & McLennan 
Companies, is the second-largest 
reinsurance broker in the world.
Sourcing reinsurance since 
1922, Guy Carpenter’s business 
model now falls into three 
camps: reinsurance broking, 
strategic advisory, and data & 
analytics.
The company has earned its 
place on the list due to its size, 
global reach and standing in the 
reinsurance world.

I
THE BOARD

ALEX MOCZARSKI
chief executive (above)

BRITT NEWHOUSE  
chairman

DAVID PRIEBE
vice chairman

NICK FRANKLAND  
chief executive, EMEA

TIMOTHY GARDNER  
chief executive, US operations

JAMES NASH  
chief executive, Asia-Pacifi c

DONALD CALLAHAN  
chief executive, Canada

AIDAN POPE  
chief executive, Latin America and Caribbean 

ROBERT PIETRUCHA  
chief fi nancial offi cer

VICTORIA CARTER
vice chairman of international operations

DONALD MANGO
vice chairman of enterprise analytics

KEVIN FISHER

chief executive, global specialties 

KATHERINE BRENNAN  
general counsel

ROBB CANNING
chief risk and compliance offi cer

CATHERINE SACKS
chief human resources offi cer 
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n August 2014, Willis Re 
appointed the replacement for 
its former Canada head, 
Robert Wildbore. 

Wildbore, who set up its 
Toronto operations, was replaced by 
Geoff  Lubert, who became Willis Re 
Canada managing director.

In September 2014 Willis Group 
expanded its North America 
operations by opening a reinsurance 
business in Tampa, Florida.

It made a senior appointment to 
its Japanese arm in November by 
appointing Tsuyoshi Noguchi as 
managing director for Willis Re 
Japan KK, effective 1 December 2014. 

Noguchi is based in the 
company’s Tokyo offi ce and is tasked 
with working with the existing Willis 
Re Japan senior management team 
to drive the company’s service 
offering for the Japanese market.

KEY EVENTS
The fi rst month of  2014 saw Willis Re 
overhaul its reinsurance arm by 
merging its US facultative arm, 
Willis Facultative North America, 
with its global facultative operation, 
Faber Global.

At the time of  the merger, Faber 
Global North America chief  
executive Alf  Garner said: “Bringing 
together our teams will provide our 
North American clients with access 
to a broader depth of  analytical and 
broking resources to provide 
solutions to the product, industry 
and geographical issues that they 
face on a daily basis.”

January also marked an 
announcement by the reinsurance 
broker that it felt “relentless” rate 
reductions, low investment returns 
and the continued infl ux of  
alternative capital offered no respite 
for reinsurers at the 1 January 2015 
renewal season.

Its 1st View Renewals report said 
a reshaping of  the industry had 
begun in earnest, with long-awaited 
M&A a reality and some companies 
recognising that any further delay 
was only likely to see further 
deterioration in their valuations. 

Willis Re chairman Peter Hearn 

said: “In the current environment, 
many reinsurers recognise they can 
no longer hope for salvation through 
major market losses or increasing 
interest rates. Their only sustainable 
course of  action is to change their 
business models, portfolio mixes and 
to strive for scale. 

“The new mantra is 
diversifi cation. Whether this is by 
class or geography – preferably both 
– reinsurers are being actively 
rewarded by investors and buyers 
who see diversifi cation as key to 
sustainability, along with size.” 

Also in January, Willis Re 
International chairman James 
Vickers spoke to GR about the best 
way for a reinsurance broker to 
differentiate against its peers.

He said: “Price is not a key 
differentiator. Brokers have to 
differentiate themselves through 
providing added value to clients, 
built around analytical, actuarial 
and consultative capabilities. With 
the growing internationalisation of  
business, global reach is also an 
important factor, especially when 
dealing with top tier international 
insurance groups.”

In May 2014, Willis Group secured 
$55m of  reinsurance capacity for the 
fi rst African catastrophe insurance 
pool. The money, from the 
international weather risk markets, 
backed the Africa Risk Capacity 
Insurance Company pool.

The new year saw Willis Re 
launch what it claimed was the fi rst 
cyber risk modelling tool, Prism Re.

According to the company, Prism 
Re lets insurers quantify and 
manage their portfolio exposure to 
data breaches, the leading cause of  
cyber losses.

It was developed with Willis 
retail’s cyber team and actuaries 
from Willis Risk & Analytics.

In May 2015, the reinsurance 
broker launched a $400m global 
facility to tackle catastrophic 
casualty loss. The syndicated 
reinsurance facility was designed to 
provide broad protection for insurers 
against catastrophic and systemic 
loss accumulations coming from 
liability portfolios. ■

WILLIS RE
Willis Re has not stood still in 
the period under review. The 
world’s third-largest reinsurance 
broker has wielded its size and 
scale to straddle the globe and 
satiate its appetite for innovation.

I

THE BOARD

JOHN CAVANAGH
global chief executive, Willis Re (above)

PADDY JAGO
global chairman, Willis Re and chairman, 
Willis Re North America

MARK HVIDSTEN
deputy chairman, Willis Re

ANDREW NEWMAN
co-president, Willis Re and global head of 
casualty, Willis Re

IAIN POCOCK
chief operating offi cer, Willis Re

TONY MELIA
chief executive, Willis Re International 

JAMES VICKERS
chairman, Willis Re International

JAMES H BRADSHAW
chief executive, Willis Re North America

JAMES KENT
co-president, Willis Re and president, Willis Re 
North America

MARK E HANSEN
chief operating offi cer, Willis Re North America

GRAEME MOORE
chief executive, Willis Re Global Specialty

JONATHAN MARSH
deputy chief executive, Willis Re Global 
Specialty

JERRY RIDGE
chairman, Willis Re Global Specialty
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INSURED 
LOSSES

[ FACT FILE ]
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BILLION-DOLLAR INSURED LOSS EVENTS

Aon Benfi eld’s recent Global 
Catastrophe Recap report 
tackled the question: what sort 
of storm losses are we facing 
this year?
Global insured disaster losses 
for H1 2015 are low, but the 
third quarter often brings the big 
storm losses. As 2015 is turning 
out to be a strong El Niño year, 
the usual drop in Atlantic storm 
losses could be offset by a rise 
in Asia cyclone damage.
 

There were been at least fi ve billion-dollar insured events in H1 of 2015, all of which were weather related. 
The costliest event was caused by snow and frigid temperatures.

Only one event occurred outside of the US – windstorms Mike and Niklas. According to Aon Benfi eld reports, 
Niklas became the fi rst billion-dollar insured loss windstorm event in Europe since Xaver in December 2013.
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